
Know your prescribers. And make sure they know you.

Build new and existing relationships with the right prescribers — and save time filling scripts every day —  
using in-depth, up-to-date prescriber data and tools to quickly identify the critical prescribers in your market.

Find the high-opportunity 
prescribers in your area

• Easily identify high-opportunity prescribers 
and local Rx trends. Viewed right on your 
home page dashboard, reporting modules 
reveal nearby prescribers by specialty, rank 
the top 20 “high-opportunity” prescribers near 
you, and more, so you can target the most 
promising practices.

• Find prescribers based on the drug 
categories they prescribe most. Plan 
outreach to prescribers that could benefit 
most from your niche services or offerings.

• Use the prescriber lookup to find DEA 
numbers and other prescriber information 
faster, saving you even more time, both in 
creating your marketing plan and in filling 
prescriptions.

Market to local prescribers  
to make sure they know you

• Create a list of the prescribers to market your pharmacy’s 
services to — just by answering a few simple questions.

• Get a step-by-step plan for planning and implementing 
your prescriber marketing program tailored for your 
pharmacy utilizing the guide created by marketing experts.

• Deliver the right message to every practice you contact 
with tested practice planning tools and marketing 
materials to promote your pharmacy’s unique services.

• Track your outreach activities for each individual 
prescriber. See at a glance who you’ve contacted, and 
when, so you can continually remind physicians about your 
pharmacy and stay top-of-mind using this convenient 
bookmarking capability.

PRESCRIBER MARKETING IS AS EASY AS 1-2-3

Build stronger 
prescriber  
relationships
Increase new-patient 
traffic to grow Rx volume, 
and improve patient 
health with better-
coordinated care.

PHYSICIAN OUTREACH PROGRAM

1 2



Follow these tips for planning your outreach

• Schedule a one-on-one introductory appointment in which you 
introduce your pharmacy. Ask each physician about any specific  
needs or questions that commonly come up, or challenges the  
physician may have with patients that you could help address.

• Take your marketing materials with you. If you aren’t able to  
schedule an in-person visit, mail your custom-created marketing  
flyers to the prescriber to stay top-of-mind when they suggest 
pharmacies to their patients.

• Discuss special services you provide that support their patient  
care, such as medication adherence counseling, medication 
synchronization and wellness services.

• Ask the physician if you can stay in touch by email or whatever 
their preferred method of communication may be. Schedule 
follow-up appointments to discuss specific topics, and how you 
can work together to improve quality of care and improve health 
outcomes for patients.

Customize templates on the Marketing Hub 
and save up to 50% using matching funds. 

Many items are free!

Health Mart is proud to be a member of the McKesson family, sharing in the collective industry knowledge and experience residing within all of 
the McKesson corporate affiliates. Since 1833, McKesson has been committed to the success of independent pharmacies through the delivery of 
innovative programs and reliable distribution services. Learn more at mckesson.com.  
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Take a step 
toward more 
referrals and 
prescription 
volume growth. 
Sign up for the Physician 
Outreach Program 
and start building 
productive prescriber 
partnerships today!

READY TO GET STARTED? 
• All subscriptions start at $499 per year  

(Health Mart® members receive a $100 discount)

• Enroll and get instant access to the tool by visiting 
physicianoutreachprogram.com

• Questions? Contact HealthMartOperations@McKesson.com

Ask your McKesson representative for more information.

Being able to access this type 

of data is phenomenal. Finding 

prescriber specialties and being 

able to download this data to Excel 

is extremely useful and usable for 

marketing activities.
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Midcities Pharmacy 
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